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Bring Your Challenges’

RESOURCES FOR THE

ESTATE PLANNING eKit

Estate and wealth transfer strategies are about more than reducing taxes. They're also
about your clients:

e Gaining Confidence in a distribution of their assets based on their wants
and needs.
e Retaining control so that those they wish to benefit get what is intended.

As your clients’ financial professional, you're well-poised to work with you as part of a
team that includes their tax and legal advisors. Together, each of you brings the skill sets
required to help design and implement appropriate strategies. Prudential is your resource
for the tools and guidance you need to successfully close more cases. We'll walk you
through helping your clients to either establish or refine their estate and wealth transfer
strategies.

The Estate Planning eKit below contains the materials you need to review the concept
and to approach your clients.

Review the Concept:

Estate Planning & Wealth Transfer CLICK TO VIEW
Strategies (0240683)

Uses of Trusts in Estate Planning (0196407) CLICK TO VIEW

Contact Clients and Prospects:

Wealth Strategies Planner (0203650) CLICK TO VIEW
Confidential Estate Fact Finder (0195448) CLICK TO VIEW
Estate Planning Prospecting Letter (0273625) CLICK TO VIEW

Consumer Seminars:

It’s Your Estate, Are You In Control (0171514) CLICK TO VIEW

Meet with Clients:

Wealth Transfer — Leaving a Legacy (0244589) CLICK TO VIEW
Effective Strategies for Wealth Transfer (0265295) CLICK TO VIEW
Estate Tax Calculator with State Taxes (0193238) CLICK TO VIEW

Contact your Prudential Life Wholesaler for more information

and ideas about how to use these strategies to grow your book of business.

Life insurance is issued by The Prudential Insurance Company of America and its affiliates, Newark, NJ. The availability of products and services
varies by carrier and state.

Please be aware that some material is not approved for consumer use and should not be sent to consumers.

All guarantees and benefits of the insurance policy are backed by the claims-paying ability of the issuing insurance company. Policy guarantees
and benefits are not backed by the broker/dealer and/or insurance agency selling the policy, nor by any of their affiliates, and none of them makes
any representations or guarantees regarding the claims-paying ability of the issuing insurance company.

As the sender of this email you are responsible for complying with all requirements pertinent to sending electronic commercial messages including
archiving and CAN-SPAM. Please comply with all regulations governing your professional communications. Your email messages remain yours
and continue to be subject to state insurance, FINRA, and company rules as well as other state and federal government regulations of which you
should be aware.

This marketing material includes an expiration date, and use of this material must be discontinued as of the expiration date.

If you prefer not to receive further email messages from us please use this unsubscribe link. You will receive verification confirming your removal
from the subscriber list and the option to re-subscribe if you prefer. To add individuals to the distribution list or change your email address, simply
reply to this note.

Prudential, the Prudential logo, and the Rock symbol are service marks of Prudential Financial, Inc. and its related entities.

NOT FOR CONSUMER USE.
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